
 
Executive Summary: The APE-X Enterprise 
 
Prepared for: Post Oak 
 
The Opportunity We are presenting a comprehensive, fully architected intellectual property 
portfolio comprising 5 breakout inventions spanning 9 enterprise pillars. Anchored by the 
issued USPTO Patent #12,333,564, the APE-X Enterprise bridges the gap between digital 
interactivity, physical micro-mobility, and next-generation energy harvesting. 
 
To be entirely transparent regarding partnership terms: we will not be absorbing upfront 
advisory fees or monthly retainers. Instead, Post Oak is invited to tap directly into its 90% 
success-rate investor network to bring an aligned angel or strategic capital partner to the 
table. If that collaborative approach fits your model, we look forward to connecting; if not, we 
can politely forgo our meeting on Friday and part ways amicably. 
 
The Foundational Asset The core engine of the ecosystem is APE-X / APE-X.ai, a proprietary 
interactive advertising and real-time gamification technology. Rather than passive digital 
consumption, APE-X transforms engagement into an active, tokenized, and verified transaction 
(secured via the Jamatcha Protocol). This software layer is the "mothership" that connects and 
monetizes the vast hardware and infrastructure portfolio. 
 
The 9-Pillar Ecosystem (29 Breakout Inventions) 
 
This is not a single-product venture; it is an interconnected ecosystem of technologies ready 
for strategic deployment across multiple global industries: 
 

●​ Core Ecosystem: APE-X, Jamatcha Protocol, Call Alert. 
●​ Digital Infrastructure: Sovereign Trust Network, The Internet Scrubber, Ethical IP. 
●​ Micro-Mobility: The Mule autonomous platform, Dynamic Geometry Tires, 

Electromagnetic Decoupler, ScopTechs Seat Post. 
●​ Wearable Safety: Air Headz inflatable helmet, LifeLine (RFYL) sensory mesh, Warp Factor 

Whistle. 
●​ Renewable Energy: Micro-Zep fluidics, Kinetic Harvesters, Cycl-Opts multi-source 

collection. 
●​ Footwear Mechanics (The Skechers Suite): STUDS, Wheelie Bar, Oxy-Genators, 

SMELLIES, Micro-Zep integration. 
●​ Interactive Media: Extrapolated e-book architecture, Raise@Extrapolated revenue 

sharing, Synthetic Voice persona. 



●​ Smart Packaging: Capz NFC enclosures. 
●​ Spatial Computing: Sublima-View Encryption, SIDOG VR Flyer, Programmable Glass, 

Co-Pilot AR driving simulator. 
 

Strategic Execution & Post Oak Alignment 
 
The commercialization strategy is designed to minimize in-house manufacturing overhead by 
leveraging established industry pipelines, aligning perfectly with structuring early-stage 
development. 
 

●​ Academic R&D Acceleration: We actively engage top-tier academic institutions, 
including the Engineering Physics Project Labs at the University of British Columbia. This 
tech-transfer model utilizes elite student engineering to transform omnibus provisional 
filings into commercial-ready physical prototypes, specifically for systems like The Mule 
and Micro-Zep. 

●​ Direct-to-Brand Licensing: The hardware portfolio, specifically the 5-part advanced 
footwear suite, is structured for direct licensing to global innovators. Initial technology 
proposals and NDA frameworks have already been introduced to global innovation 
leadership at major brands. 

●​ Global IP Protection: The portfolio is currently secured via 16 strategic provisional 
applications, culminating in a comprehensive omnibus filing that protects the 
interconnected technologies. 

 
Conservative Financial Projections, ROI & Exit Strategy 
 
To provide a concrete financial framework for evaluation, we have modeled a highly 
conservative commercialization trajectory across the portfolio's primary licensing vectors over 
a 5-year horizon: 
 

●​ Conservative Sales & Licensing Projections (Years 1–5): 
○​ Year 1 (Seed / Prototyping): Focused on academic validation and initial B2B 

footwear/packaging licensing trials. Projected royalty/licensing revenue: $250,000. 
○​ Year 2 (Initial Market Entry): Commercial rollout of Capz NFC packaging and initial 

footwear component integration. Projected revenue: $1.2M. 
○​ Year 3 (Ecosystem Expansion): Software monetization via APE-X/Jamatcha integrations 

and mid-scale kinetic hardware licensing (The Mule / Micro-Zep). Projected revenue: 
$4.5M. 

○​ Year 4 (Mature Licensing Scale): Broad global adoption across digital infrastructure 
(Internet Scrubber) and spatial computing (Co-Pilot/VR Flyer). Projected revenue: 
$12.0M. 

○​ Year 5 (Fully Optimized Portfolio): Enterprise-wide B2B licensing across all 9 pillars. 
Projected annual revenue: $25.0M+. 

 
 

 



●​ Return on Investment (ROI) Estimate: Based on an early-stage angel valuation utilizing 
a multi-pillared B2B licensing model, early investors can reasonably target a 10x to 15x 
return over a 5-to-7-year hold, driven entirely by high-margin intellectual property 
royalties rather than capital-heavy manufacturing overhead. 
 

●​ Exit Strategy: The primary exit mechanism is a strategic portfolio acquisition by a major 
multi-industry conglomerate (such as a global footwear/apparel giant, major packaging 
enterprise, or tech holding company seeking defensive AI data rights and interactive 
ad-tech patents) or a structured private equity buyout once baseline annual recurring 
licensing revenue crosses the $15M threshold. 
 

The Ask 
 
We are seeking an aligned strategic partner capable of tapping into their investor network to 
provide early-stage capital. Investment will be allocated toward: 
 

1.​ Global IP Lockdown: Funding international PCT applications to secure the 29 inventions 
across 150 countries. 

2.​ Prototype Engineering: Fully funding academic and independent engineering 
partnerships to finalize the mechanical and fluidic hardware. 

3.​ Business Development & Licensing: Aggressively closing B2B licensing deals across the 
footwear, energy, and digital publishing sectors. 
 

The Pitch Summary: 
 

The Validated Core: The core technology—USPTO Patent #12,333,564—was officially 
issued on June 17, 2025. The 28 subsequent inventions are incredibly powerful, but they 
all orbit a legally validated, secured digital engine. 
 
The Tech Transfer & R&D Model: We highly value operational efficiency and university 
collaborations. Leveraging the resources of the Engineering Physics Project Lab at UBC 
has seen us go from concept to prototype in about four months at zero cost to us. 
Seventeen in all, and hopefully two or three more coming up this fall. 
 
Then licensing will take us from prototype to marketable hardware. This demonstrates 
capital efficiency to investors; as our partners, they benefit from our utilizing existing elite 
institutional resources rather than trying to build a costly, private R&D facility from 
scratch on their dime. 
 
Plug-and-Play IP: The ultimate goal is not to independently manufacture millions of 
retractable studs, autonomous delivery carts, or fluidic bladders. The strategy is purely 
B2B licensing. We are the architects providing the blueprint to industry giants who 
already possess global supply chains. Capital will fuel IP protection and high-level 
deal-making, not the factory floor. 
 



We look forward to discussing the comprehensive licensing structure of this continuously 
expanding portfolio with your Team. 
  
Best regards, 
  
John L. Coulson 
 
CEO/Lead Creative 
Inter-Sphere Productions Inc. 
www.Ape-X.ai 
invest@ape-x.ai  

http://www.ape-x.ai
mailto:invest@ape-x.ai
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